
JOS EPHI NE BARTL ETT 
Glamorous decorator  obsesses  over  

order  to  surv i ve  ma rr ia ge.  

Lex i  Curt i ss  w rot e T HE SEDUCTI ON CLAUSE  t o  
empow er  her  rea der s .  Her  novel  i s  about  the st r engt h 
that  l i es  w i th in  a l l  of  us ,  t he r i sks  we ta ke ,  a nd the  
ru l es  we b r eak to  ma ke our  drea ms a  r ea l i ty .
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Novel American Fiction 

C HAR LE S 
VAN  C LE VE  

C h a r i s m a t i c  C E O  
e n d u r e s  m a n i p u l a t i o n  
t o  f o s t e r  f a m i l y  
h a r m o n y .  

SN UF F Y  
WALDE N  

C o c k y  b l o g  e d i t o r  
s t r o n g - a r m s  

o f f e n d e r s  t o  o b t a i n  
d o n a t i o n s .  

SE BAS TI AN  
N OBLE  

S n a r k y  d r e s s e r  
d e m a n d s  a t t e n t i o n  
t o  c o m p e n s a t e  f o r  
s h o r t c o m i n g s .  

WE SLE Y  
BART LE T T  

S o u r - f a c e d  f a s h i o n  
d e s i g n e r  i n s u l t s  
a c q u a i n t a n c e s  t o  
o v e r c o m e  f a i l u r e s .  

Desperate to earn tu i t ion for  law school ,  Ju l iana 
Gent ry decides to extr icate New York Ci ty  social i tes 
f rom thei r  i ronclad prenupt ial  agreements  by 
seducing one mi l l ionai re  husband at  a  t ime.  How can 
the for ty-f ive-year-old achieve her  dream of  
becoming an  at torney without  vict imizing  the very 
gender she’s  t rying to empower?

THE STORY 

JULIANA GENTRY 
SEDUCTRESS FOR HIRE

EMPOWERMENT 
Jul ia na  sac r i f ic es  her  
mora l s  to  empower   
her  gender .  

COMPROMISE 
Joseph ine endur es 
husband’ s  cr i t ic i sm t o 
secur e compan ionsh ip .  

ILLUSION 
Luci nda  obscur es her  
sur roundings to  f e ign  
f inanc ia l  so lvency .  

THEMES 

hen s l eepi ng women wak e,  
mount a i ns  move.  

Jul iana Gentry,  Chapter 1

MAIN CHARACTERS 

PORTI A VAN CL EVE 
Chic  soc ia l i te  has  husba nd seduc ed  
to  ga in  indep endence .  

LUCI NDA 
DUC HE SS OF  MON T ROS E  

Br i t i sh  r oya l  makes poor  
dec i s ions t o  ach i eve so lvency .  

JULIANA GENTRY 
Aspi r i ng at tor ney in i t ia t es  sa lac ious 

ass ignment  t o  pay t u i t i on .  

THE LIST 
Grant s  scoundr el s  immuni t y  
f rom b eing exposed f or  
the i r  misdeeds .  

INFERTILITY 
Makes women f eel  
hol low ,  vul nerabl e and 
unfu l f i l led .  

MONEY 
Forces  peopl e to  engag e 
in  i l l i c i t  s i tua t ions to  
obta in  sec ur i ty .  

PRENUPS 
Impr isons wi ves on  F i f t h  
and Pa rk  avenues  in  
unhappy mar r iag es .  

SYMBOLS 



P a r k  A v e n u e
L u x u r y  A p a r t m e n t

T o w n h o u s e  i n  H a r l e m

W a l k - u p  i n
H e l l ’ s  K i t c h e n

P a r k  A v e n u e  
P e n t h o u s e

F i f t h  A v e n u e  A p a r t m e n t

W a s h i n g t o n  S q u a r e  P a r k

P O R T I A  V A N  C L E V E

C h i c  s o c i a l i t e  h a s  
h u s b a n d  s e d u c e d  t o  g a i n  

i n d e p e n d e n c e .

W E S LE Y  BA RT LE T T

S o u r - f a c e d  f a s h i o n  d e s i g n e r  
i n s u l t s  a c q u a i n t a n c e s  t o  

o v e r c o m e  f a i l u r e s .

C H A R L E S  V A N  C L E V E

C h a r i s m a t i c  C E O  e n d u r e s  
m a n i p u l a t i o n  t o  f o s t e r  

f a m i l y  h a r m o n y .

S E B A S T I A N  N O B L E

S n a r k y  d r e s s e r  d e m a n d s  
a t t e n t i o n  t o  c o m p e n s a t e  

f o r  s h o r t c o m i n g s .

S N U F F Y  W A L D E N

C o c k y  b l o g  e d i t o r  s t r o n g -
a r m s  o f f e n d e r s  t o  o b t a i n  

d o n a t i o n s .

J U L I A N A  G E N T R Y

A s p i r i n g  a t t o r n e y  i n i t i a t e s  
s a l a c i o u s  a s s i g n m e n t  t o  

p a y  t u i t i o n .

THE
SEDUCTION

CLAUSE

L U C I N D A ,
D U C H E S S  O F  M O N T R O S E

B r i t i s h  r o y a l  m a k e s  p o o r  
d e c i s i o n s  t o  a c h i e v e  

s o l v e n c y .

JOSEPH I NE  BARTLE T T

G l a m o r o u s  d e c o r a t o r  
o b s e s s e s  o v e r  o r d e r  t o  

s u r v i v e  m a r r i a g e .

THE STORY
Desperate to earn tuition for law school, Juliana 

Gentry decides to extricate New York City socialites 
from their ironclad prenuptial agreements by 

seducing one millionaire husband at a time. How can 
the forty-five-year-old achieve her dream of 

becoming an attorney without victimizing the very 
gender she’s trying to empower?

THE AUTHOR
Lexi Curtiss wrote THE SEDUCTION CLAUSE to 

empower her readers. Her novel is about the strength 
that lies within all of us, the risks we take, and the 

rules we break to make our dreams a reality.

N Y U  S c h o o l  o f  L a w

K n i c k e r b o c k e r  H o t e l

G r a n d  C e n t r a l  S t a t i o n

S h a k e s p e a r e  G a r d e n

J a c q u e l i n e  B o u v i e r  
K e n n e d y  R e s e r v o i r  

G o t h a m  L o u n g e

K i n g  C o l e  B a r

M e t r o p o l i t a n  
M u s e u m  o f  A r t

C a r r i a g e  R i d e

F r i c k  
M u s e u m
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https://enrollmentrx.com/event-2018/ 
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your 
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ROAD 
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Enjoy! 

Share your 
Adventure! 

#ERXConference2018 
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Founded in 1914, Marketing University  (MU) is the premier 

interdenominational Christian college in Colorado and the eight-
state Rocky Mountain region, delivering world class education to 
thousands of students. 

ABOUT 

 

 Dynamic Student Portal 
 Territory Management 
 Communication Management 

 Lead Management and Assignment 
 Automated Processes 

CHALLENGES 

FOLLOW OUR CLIENT 

SOLUTIONS 

STUDENT POPULATION 

7,000+ 

DENVER 

COLORADO 

LOCATION 

INSTITUTION TYPE 

PRIVATE, NONPROFIT  
4-YEAR UNIVERSITY 

“ 

“ 
“Ranked top 2% of colleges nationwide 

by American Council of Trustees and 
Alumni (ACTA) for the fourth 

consecutive year.” 

MU had been considering a Salesforce solution for several years. 
Enrollment Rx was selected to replace a competitor over other 

Salesforce partners based on our robust product functionality, high 
quality implementation and ability to support a Salesforce Pardot 

implementation. Enrollment Rx products will be implemented 
across all graduate programs. MU plans to migrate their undergrad 

programs next fall. 

THE “WIN” STORY 

IMPORT RX  

READER RX  

PORTAL RX 

FORMBUILDER RX  

TELECENTER  

ENROLLMENT RX CORE  

SIGNED 
JANUARY 1, 2017 

MARKETING  
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BUILD BUY VS 

 

10+ 
 

 

Minimal  

 
 

 

Total Cost & ROI 

Annual Upgrades & Enhancements 

Implementation Time 

Staff and Skill Required to Deploy 

Building 
from 

scratch is 
complicated 

 

Complete 
solution 

out of the 
box 

Code 

Field 
Sets 

You’re on 
your 
own 

 

Ongoing 
enhancements, 
upgrades, and 

product 
roadmap 

 

Developers 
 

“Clicks NOT Code” 

Fixed fees 
and 

defined 
cost 

 

Countless 
Hours 

 

Time 
required  

VS 

VS 

VS 

VS 

VS 

Hourly rates, 
salaries, and 

unknown 
costs 
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BUILD BUY VS 

Built on the Salesforce platform, Enrollment Rx’s CRM 
solutions help academic institutions eliminate business 

process inefficiencies, maximize constituent engagement, 
and future proof their technology strategy with  

enterprise-class functionality and limitless scalability. 
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Integration at Application Stage with Salesforce Application
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TITLE 
(Stage 1) 

Sales model 

Target Market 
 

X,XXX 2yr and 4yr 
Public, Private, and Career 

Channel 

Channel 

Channel 

Channel 

Product Intro 

• Features 
• Benefits 
• Video 
• Size 
• Qualify 

Personal Demo 

• Branding 
• Gaps 
• Value 
• Pricing 
• Commit 

SA/Close 

• Term Sheet 
• Buyer 
• Stakeholder 
• Planning 
• Close 

W
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TITLE 
(Stage 2) 

TITLE 
(Stage 3) 

Commit 
to meet 

Delivered 
Term Sheet 

Qualified 
prospect 

Executed 
Term Sheet 

DEMAND GENERATION SALES MANAGEMENT 

Market Developer Director of Business Dev 

Sr. Director of 
Business Dev 
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